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This annual White Paper marks our 12th year of reporting on the status and direction 

of the U.S. Contract Security Industry.  Although the topic headlines remain relatively 

unchanged from year to year, the information within the headings are updated to 

reflect the current status of the industry.  As with all annual white papers, some 

information is inherent to the ongoing activities of the industry, therefore will not 

change, or will have insignificant changes from year to year.  Some information will 

be duplicated if it applies to multiple topics. 

 

CHANGE IN FORMAT RESULTING FROM THE PANDEMIC 

The pandemic started its rapid ascent around mid- March causing a great deal of 

uncertainty about its long term effects on the contract security industry.  Although we 

were able to quantify the status of the security market, with a reasonable degree of 

certainty, immediately before the pandemic hit; the market today remains a big 

question mark.   

Most owners we surveyed, in preparing this White Paper, indicated an insignificant 
change in the revenue and/or profits ï so far ï due to the impact of the pandemic, 
unless a significant amount of their business was with the ñaffected industriesò.  Many 
reported record revenues and profits due to extra COVID-19 services.  However, itôs 
too early to tell whether the market will decline or continue to grow.  In order not to 
leave the impression that the present market is an extension of the market as it 
existed at December 2019, we have labeled certain information as being the status 
as of that date.  We have labeled the post-2019 era information as being the status of 
the market as it exists now; which is very much uncertain and unquantifiable; and will 
be guided by many events having to do with the lasting effects of COVID-19, pending 
or new legislation, and the civil disorder presently running rampant in our country and 
around the world.   

 

OUR QUALIFICATIONS TO PUBLISH THIS WHITE PAPER ON THE U.S. 

CONTRACT SECURITY MARKET 

¶ We have completed over 250 sell-side engagements for publicly and privately-

held sellers located in 8 countries, and having revenues ranging from $2m - 

$250m. 

¶ We have consulted on sales for several companies with revenues exceeding 

$2bn. 

¶ We constantly search the internet and news sources for information on global 

acquisitions, mergers, and joint ventures.   

¶ We have proprietary files on over 3,000 mostly privately-held security 

companies, not available in public lists or files. 

ABOUT 

THIS  

EDITION  
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PRIMARY SOURCES OF INFORMATION FOR THIS 

REPORT 

 

¶ Annual Reports on the public security companies 

¶ Discussions with the large consulting firms doing research on the 

manned guarding market 

¶ Global news releases 

¶ Federal government reporting agencies 

¶ Our private, confidential files on over 3,000 manned guarding 

companies operating primarily in North America. 

¶ Interviews with the owners of many of the U.S. and international  

manned guarding companies. 

 

ABOUT 
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EDITION  
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IMPORTANT TAKE-AWAYS FROM THIS WHITE PAPER 

 

See Details on Pages 60 - 64 

 

 

¶ Artificial intelligence continues to gain recognition in the security sector.  The security 

companies, that have the financial backing to develop it, stand to enjoy revenue gains 

from existing, as well as new customers.  

¶ Increased revenues and margins through providing COVID-19 related services. 

¶ Civil disorder and defunding the police forces driving companies to the outsourced 

security market. 

¶ Possible legalization of the Cannabis Industry on a national level opening up a large 

vertical market source for outsourced security. 

¶ Federal government providing stimulus monies for companies that keep employees on 

payroll during the pandemic. 

 

 

 

¶ Banks are tightening lending standards as a result of the uncertain direction of the 

economy due to the pandemic. 

¶ Possible $15 per hour national minimum wage. 

¶ Predictive Scheduling, already in effect in the Chicago area, continuing to gain traction 

into other areas of the country.  

¶ Possible restoration of the full provisions of the Affordable Care Act. 

¶ Increase in the state unemployment insurance tax rates, resulting from the large amount 

of unemployment claims filed during the pandemic. 
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                 OUTSOURCED AND IN-HOUSE           
                          SECURITY MARKET                                                                                                                                                                             

     $43bn   
                                                                              
 
 

 
       
                                                                         
OUTSOURCED CONTRACT  
         SECURITY MARKET               

 $28bn  
 

                
                                  REVENUES FOR THE 5  
                                   MARKET LEADERS                 
       $17.1bn  
   

                                    
 
 
      REVENUES FOR THE 3 
 MAJORITY FOREIGN-OWNED 
    MARKET LEADERS  (1) 

 $8.2bn 
                                                                                                                                                                                     
         OUTSOURCED                        COMPANIES IN          TOTAL REVENUE GROWTH     ORGANIC GROWTH FOR 
     SECURITY OFFICERS                THE UNITED STATES         FOR THE U.S. MARKET                THE U.S. MARKET               
                                                                                                                                                                     

       830k     8k     4%     1.8%      
(1)  Headquarters outside of North America 

MARKET 

BY THE 

NUMBERS 

(As of 12/31/19)  
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Today, many of the smaller companies that provide only traditional standing security of-
ficer services continue to use the terms ñsecurity guardò or ñcontract securityò as a way to 
describe their company and the limited menu of services it provides.  These are the terms 
the general public are still the most familiar with as they search listings to find a company 
that may provide a standing security officer for primarily temporary assignments. 

 

However, the larger companies that still derive a significant portion of their revenues from 
traditional standing security officer services have moved away from describing their com-
pany in the above terms; instead use terms such as, ñsecurity solutionsò, ñintegrated 
guardingò, or ñintegrated security solutionsò (or other combinations of similar terms) as a 
way to define their company that now offers a much more expanded menu of services 
such as: 

 

¶ Traditional on-site standing security officers (often enhanced by a roving vehicle 
patrol function) 

¶ Remote video monitoring 

¶ Robots 

¶ Drones 

¶ K-9 security 

¶ Systems integration - Integrated with artificial intelligence platforms 

¶ Roving vehicle patrol 

¶ Traditional concierge services 

¶ Executive protection 

¶ Investigation services 

¶ Cash-In-Transit (armored car services) - although only to a limited extent, if any, 
provided by a traditional manned guarding company 

¶ COVID-19 temperature checks, distance and mask monitoring (although this ser-
vice may prove to be temporary as the U.S. pulls out of the pandemic) 

 

As pointed out in several places in this White Paper report, the large companies today 
continue to emphasize and expand the ñIntegrated Securityò function as a one-stop solu-
tion to all facets of security required by the discriminating customers that have an even 
greater need to protect their property, employees, and systems given the worldwide in-
crease in physical (as well as cyber) security attacks and threats.  In fact, the five world 
leaders (four of which have significant operations in the U.S.) have been investing heavily 
in technology that enhances the security service delivery and are greatly expanding these 
services being offered to the customer. 

 

For this White Paper report, we will primarily use the term ñContract Securityò to describe the 
companies providing the above services and sometimes use ñManned Guardingò - a term 
coined by the Europeans to describe primarily the standing security officer function. 

Defining 

the U.S. 

Contract 

Security 

Market  

MARKET  
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5 World 

Leaders  

(as of 12/31/19)  

MARKET  

PERTINENT STATISTICS ON THE FIVE WORLD 

LEADERS 

 

 

The world leaders are growing faster than their smaller competitors, coming 

in at 6% growth for the 2019 year vs. 4% for the total market. 

 

 

Most are growing faster in the ñintegrated guardingò and ñartificial 

intelligenceò sectors of their business than they are in the manned guarding 

sector, now representing more than 20% of their total revenues. 

 

 

Most reported growth in the second quarter of 2020 - the period of the 

heightened effects of the pandemic. 

 

 

The customer retention rate slipped somewhat, now around 90%. 

 

 

 

Important note to reader:  The information on the five leaders 

presented on pages 11 to 41 was gathered from market sources and 

primarily the annual reports (in the case of Securitas, G4S, and Prosegur - 

the three publicly-owned companies).  The companies do not follow a 

uniform format (from one company to the other) in reporting their revenues, 

market statistics, identifying services offered, etc.   Therefore, the 

information presented on these pages should not be used to compare one 

companyôs performance against any of the other companies, but should only 

be used to evaluate the performance of the individual company.  It is 

suggested that the reader visit the companyôs website to obtain further 

information on the companyôs performance, especially in conjunction with 

the footnotes accompanying the information being presented. 
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(1) All revenues are for the 2019 year, except GardaWorld, which ends its year January 31 2020. 

(2) Local currency to U.S. dollar conversion rates (based on average rates for the 2019 year) 

                      MSEK = million Swedish Krona   9.47 SEK =  $1 

                                 Ã         = British Pound                           Ã 1 =  $1.28 

                                 ú         = Euro                                         ú 1 =  $1.12 

                                 CN      = Canadian Dollar                     CN1 = $0.7576 
 
 (2)  Over the past 4 years G4S has divested non-core businesses generating revenues of approximately $1.7bn.   
 
 (3)  Prosegur entered the U.S. market in early 2019 and presently has approximately $200M in revenue from U.S. 

operations. 
 
 (4)  Additionally, Garda has approximately $500M in cash-in-transit revenue services in the U.S. 
 
 (5)  Represents total revenues for North America; with significant amount coming from U.S. sources, and an insig-

nificant international portion 
 

  

5 World 

Leaders  

(as of 12/31/19)  

    Revenues 

    Globally   

Company 
Country 

Headquarters 

Local 

Currency 
in U.S. $  

Approximate 

U.S. 

Revenue 

          

 

 

{ǿŜŘŜƴ 

a{9Y ммлΣуфф ϷммΦтōƴ ϷрΦмōƴ 

 

 

¦ƴƛǘŜŘ YƛƴƎŘƻƳ 

ϻтΦтƴ ϷфΦфōƴ ϷнΦфōƴ 

 

 

¦ƴƛǘŜŘ {ǘŀǘŜǎ 

ϷуΦпōƴ ϷуΦпōƴ ϷуΦоōƴ 

 

 

{Ǉŀƛƴ 

ϵпΦнōƴ ϷпΦтōƴ ϷлΦнōƴ 

 

 

/ŀƴŀŘŀ 

/bϷоΦрōƴ ϷнΦтōƴ ϷлΦсōƴ 

(2) (5) 

(4) 

(5) 

(5)  

(3) 

(1) 

(2) 

MARKET  

http://www.aus.com/
https://www.securitasinc.com/en/
http://www.g4s.com/
http://www.prosegur.com/en/
https://www.garda.com/
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Key Performance Indicators 
 
                                 

 Revenues in U.S. Dollars $11.7bn 

Source:  Securitas Annual and Sustainability Report 2019  

 

See conversion rate to U.S. dollars on page 11 

Securitas is a public company listed on the NASDAQ Stockholm Stock  Exchange. 

Blue print information inserted by Robert H. Perry & Associates                             

Overview 

of World 

Leaders  

MARKET  

https://www.securitas.com/
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Leading Global, and Local Presence 
 
 

Source:  Securitas Annual and Sustainability Report 2019  

Overview 

of World 

Leaders  

See conversion rate to U.S. dollars on page 11 

MARKET  

https://www.securitas.com/
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Around The Globe 
 
 

 

2017, 2018 and 2019 Financial Performance 
 

Source:  Securitas Annual and Sustainability Report 2019 (footnotes omitted) 

Overview 

of World 

Leaders  

ϷммΦтōƴ 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

MARKET  

https://www.securitas.com/
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Around The Globe 
 
       

 

Financial Performance - H1 and  Q2 2020 Compared to 2019 
 

Source:  Securitas Interim Report January - June 2020 Report (footnotes omitted) 

Overview 

of World 

Leaders  

The chart above is from Securitasô interim report January - June 2020, and 
highlights the sales performance during the second quarter when the ef-
fects of COVID-19 were the most dramatic.  Note that the sales for the sec-
ond quarter 2020, globally, declines 4% over the second quarter of the year 
2019; but only declined 2% in North America. 

MARKET  

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

https://www.securitas.com/
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Security Services North America 
 
 
 

Sales Performance - Full Year 2019 Compared to 2018 
 

Source:  Securitas Annual and Sustainability Report 2019 (footnotes omitted) 

Overview 

of World 

Leaders  

όмύ όмύ 
όмύ .ŀǎŜŘ ƻƴ фΦпт ŀƴŘ уΦтр ŎƻƴǾŜǊǎƛƻƴ 

ǊŀǘŜǎ ƛƴ нлмф ŀƴŘ нлмуΣ ǊŜǎǇŜŎǝǾŜƭȅ 

ϷрΦмōƴ ϷпΦуōƴ 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

MARKET  

https://www.securitas.com/
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Security Services North America 
 
 

 

Revenue Performance by Service Offering -  
Full Year 2019 Compared to 2018 
 

Source:  Securitas Annual and Sustainability Report 2019 (footnotes omitted) 

Overview 

of World 

Leaders  

See conversion rate to U.S. dollars on page 11 

MARKET  

https://www.securitas.com/
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Security Services North America 
 
 
 

   Financial Performance H1 and Q2 -  2020 Compared to 2019 

 

Source:  Securitas Annual and Sustainability Report 2019 (footnotes omitted) 

Overview 

of World 

Leaders  

See conversion rate to U.S. dollars on page 11 

MARKET  

https://www.securitas.com/


 

U.S. Contract Security Market White Paper   

August 2020   

 
Page 19  

Security Services North America 
 
 

 
Revenue Performance by Service Offering ð  
H1 2020 Compared to H1 2019 

 

Source:  Securitas Annual and Sustainability Report 2019 (footnotes omitted) 

Overview 

of World 

Leaders  

See conversion rate to U.S. dollars on page 11 

MARKET  

https://www.securitas.com/
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Key Performance Indicators 
 
 

Source:  G4S Full Integrated Report and Accounts 2019 (footnotes omitted) 

¶ Statutory Results reflect the entire Group including the results of the businesses 
subject to the conventional cash disposal. 

¶ Underlying results are Alternative Performance Measures and include the results 
of the businesses subject to the conventional cash disposal.  The underlying re-
sults are presented at constant exchange rates other than operating cash flow, 
which is presented at actual rates in both 2019 and 2018. 

¶ DisposalsðG4S has disposed of non-core, or underperforming, business units 
representing approximately $1.7bn during the immediate years leading up to 
2019. 

 

Overview 

of World 

Leaders  

¦{Ϸмлōƴ ¦{ϷфΦфōƴ 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

MARKET  

http://www.g4s.com/
http://www.g4s.com/
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PERFORMANCE HISTORY 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Source:  G4S Full Integrated Report and Accounts 2019 

Overview 

of World 

Leaders  

¦{ϷфΦфōƴ 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates. 
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2019 Results by Region 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Source:  G4S Full Integrated Report and Accounts 2019 (footnotes omitted) 

 

Notes:  In 2019,  G4S combines the North American and South American results; 
whereas prior to 2018 these 2 continents were separately reporting regions.  G4S al-
so, in 2019, separates the Cash Solutions business from the results of the other re-
gions.  It is estimated that the revenues from the North American region is approxi-
mately $2.9bn. 

 

In 2019, approximately 47% of G4S sales were derived from technologyðrelated se-
curity services; approximately 4% increase over the 2018 year. 

 

. 

Overview 

of World 

Leaders  

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 
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The Americas 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Source:  G4S Full Integrated Report and Accounts 2019 (footnotes omitted) 

Overview 

of World 

Leaders  
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See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

http://www.g4s.com/
http://www.g4s.com/
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Around The Globe 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Source:  G4S Full Integrated Report and Accounts 2019 (footnotes omitted) 

1) See page 25 for details of changes by geographical area 

Overview 

of World 

Leaders  

мύ 
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See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

http://www.g4s.com/
http://www.g4s.com/
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G4S Today - Around the Globe 
 
 

 

 

  Source:  G4S Full Integrated Report and Accounts 2019 (footnotes omitted) 

Overview 

of World 

Leaders  

MARKET  

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

http://www.g4s.com/
http://www.g4s.com/
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Key Performance Indicators 

Source: News Releases, Company Website, and Management  

Allied Universal is a privately-held company  

owned in the majority by Private Equity Groups 

 

 

   (1)  $8.6bn after the acquisition of Summit Security on August 31, 2020 

Overview 

of World 

Leaders  

MARKET  

Overview 

of World 

Leaders  

MARKET  

Red print information inserted by Robert H. Perry & Associates                             

https://www.g4s.com/-/media/g4s/global/files/annual-reports/integrated-report-extracts-2018/g4s-full-integrated-report-2018.ashx
http://www.aus.com/
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Allied Universal History 
 
 

The Merger of two MAJOR companies - AlliedBarton and Universal Pro-
tection 

 

Allied Bartonôs history dates back to 1957; while Universal Protection was found-
ed in 1965. 

 

Both companies grew organically and through a series of acquisitions and in 2015, 
Allied Barton (then owned by Blackstone Group) was sold to Wendel Group out of 
Paris, France.  Allied Barton had gross revenues in the $2.3bn range at the time of 
the sale. 

 

In 2016, Allied Barton and Universal Protection (with revenues in the $2.2bn range 
and owned in the majority by Warburg Pincus and The Partners Group) an-
nounced a merger.  At the time of the merger the newly formed Allied Universal 
would have revenues of approximately $5.5bn. 

 

Today, as a result of approximately 80 acquisitions, Allied Universal has run rate 
revenues of approximately $8.6bn  (including its most recent acquisition of Summit 
Security) - mostly from U.S. customers, but insignificant amounts from Canada, 
Mexico, England and various countries in Central America.  Approximately $8.5bn 
coming from customers in the U.S.; with the remaining revenues coming from Can-
ada, Mexico, England and various countries in Central America. 

 

Present Ownership 

 

 

 
                                                

Source: News Releases, Company Website, and Management  

Overview 

of World 

Leaders  

MARKET  

https://www.g4s.com/-/media/g4s/global/files/annual-reports/integrated-report-extracts-2018/g4s-full-integrated-report-2018.ashx
http://www.aus.com/
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Allied Universal Today - Around the Globe 
 

 

Footprint 

Over 250 branches throughout the U.S., with a small presence in Canada, 
Mexico, United Kingdom, and several countries in Central America. 

 

Service Offerings 

Although Allied Universal has a couple of small divisions offering temporary 
staffing and janitorial services, its core business is in providing security ser-
vices - manned guarding, systems integration, cyber security and artificial intel-
ligence.  Below is a description of its core offerings: 

 

 

 

 

 

 

 

 

 

 

 

 

              
                                   

Source: News Releases, Company Website, and Management  

Overview 

of World 

Leaders  

MARKET  

http://www.aus.com/
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Allied Universal Today - Around the Globe 

 
 

Foreign Markets 

 

Having recently entered several foreign markets, Allied Universalôs four major 
websites are: 

 

www.aus.com 

www.aus.uk.com 

www.ausecurity.ca 

www.ausecurity.mx 

   

 

 

 

 

 

 

 

 

 

              
                                   

Source: News Releases, Company Website, and Management  

Overview 

of World 

Leaders  

MARKET  

https://www.aus.com
https://www.aus.uk.com
https://www.ausecurity.ca
https://www.ausecurity.mx
https://www.g4s.com/-/media/g4s/global/files/annual-reports/integrated-report-extracts-2018/g4s-full-integrated-report-2018.ashx
http://www.aus.com/
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Allied Universal Today - Around the Globe 

 
 

During the reporting period, Allied Universal remained very active in 
making acquisitions. 

 

Acquisitions of Manned Guarding Companies 

 

Allied Universal acquired 5 companies in the manned guarding space, each 
having revenues less than $100 million annually, but combined having reve-
nues exceeding $175 million. 

 

It also purchased two large manned guarding companies: 

 

On November 21, 2019, Allied Universal announced a transformational merger 

with SOS Security.  SOS was founded in New Jersey in 1969 and at the time of 

the merger had over 15,000 employees located in five countries.  SOSô revenues 

at the time of the merger is estimated to be approximately $600 million.  

 

 

On August 31, 2020, Allied Universal purchased Summit Security, a $200 million  

revenue manned guarding company based in New York.  Robert H. Perry & Asso-

ciates initiated this transaction and were consultants to the sellers during the ne-

gotiations.   There was not a press release on this transaction. 

 

 

Acquisitions of Systems Integration Companies 

 

Allied Universal announced 4 acquisitions in the systems integration sector 

with combined revenues of approximately $150 million.  The most significant 

of which was Securadyne Systems, a security systems integrator having reve-

nues of approximately $75 million generated from its 17 branch offices.  

 

              
                                   

Source: News Releases, Company Website, and Management  

Overview 

of World 

Leaders  

MARKET  

https://www.aus.com/press-releases/allied-universal-and-sos-security-announce-industry-transformational-merger
https://www.aus.com/press-releases/allied-universal-and-sos-security-announce-industry-transformational-merger
https://www.aus.com/press-releases/allied-universal-and-sos-security-announce-industry-transformational-merger
https://www.aus.com/press-releases/allied-universal-and-sos-security-announce-industry-transformational-merger
https://www.g4s.com/-/media/g4s/global/files/annual-reports/integrated-report-extracts-2018/g4s-full-integrated-report-2018.ashx
http://www.aus.com/
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Allied Universal Today - Around the Globe 

 
 

During the reporting period, Allied Universal remained very active in 
making acquisitions. 

 

Allied Universal Transactions with Its Investors 
 

On February 20, 2019, Allied Universal announced that Caisse de d®p¹t et place-

ment du Qu®bec ñCDPQò invested approximately $400 million of capital, along-

side company management and current financial partners, Warburg Pincus and 

Wendel, to support AUSô aggressive acquisition strategies.  

 

  

On December 13, 2019, Allied Universalôs existing shareholders completed a 

sale of a majority stake in the company to ñCDPQò; and a new investment group 

led by Warburg Pincus and an affiliate of the J. Safra Group.  As part of the 

transaction, Wendel sold 79% of its total investment in Allied Universal for net 

cash proceeds of $721 million and will retain an ownership of approximately 6%. 

 

The transaction values Wendelôs net investment, including realized and unreal-

ized proceeds, at approximately $920 million, or approximately 2.5 times its total 

invested capital ï realized during its 13-month ownership of the majority shares 

of Allied Universal.  

 

On April 29, 2020, the Wendel Group sold its remaining 6% interest to the re-

maining shareholders for $196 million. 

 

 

Allied Universalôs Growth During the Pandemic 

 

Allied Universal is a privately-held company; therefore it does not publish its  

financials.  However,  based on information we have in our files, we determined 

that the company has enjoyed organic growth - the early years In the double digit 

range - to the low single digits now.  An April 30, 2020 company news release 

indicated that it ñseeks to hire 30,000 security professionals and administrative 

staff nationwide over the next 2 months.  In spite of the uncertainty that COVID-

19 has caused, there are still many industries, such as security services, that are 

currently hiring to fill essential rolesò. 
 

Source: News Releases, Company Website, and Management  
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https://privatecapitaljournal.com/cdpq-acquires-40-of-allied-universal-from-warburg-pincus-wendel/
https://privatecapitaljournal.com/cdpq-acquires-40-of-allied-universal-from-warburg-pincus-wendel/
https://privatecapitaljournal.com/cdpq-acquires-40-of-allied-universal-from-warburg-pincus-wendel/
https://privatecapitaljournal.com/cdpq-acquires-40-of-allied-universal-from-warburg-pincus-wendel/
https://www.wendelgroup.com/sites/default/files/pdfs/presse/wendel_aus_dec2019_en.pdf
https://www.wendelgroup.com/sites/default/files/pdfs/presse/wendel_aus_dec2019_en.pdf
https://www.wendelgroup.com/sites/default/files/pdfs/presse/wendel_aus_dec2019_en.pdf
https://www.wendelgroup.com/sites/default/files/pdfs/presse/wendel_aus_dec2019_en.pdf
https://www.wendelgroup.com/sites/default/files/pdfs/presse/wendel_aus_dec2019_en.pdf
https://www.g4s.com/-/media/g4s/global/files/annual-reports/integrated-report-extracts-2018/g4s-full-integrated-report-2018.ashx
http://www.aus.com/


 

U.S. Contract Security Market White Paper   

August 2020   

 
Page 32  

Prosegur Today 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  Source:  Prosegur IR Corporate Presentation - FY19  

Prosegur is a public company listed on the Madrid Stock Exchange. 
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Prosegur - Around the Globe 
 
Prosegurôs Footprint and Revenue Growth  
 

Prosegur serves customers in 26 countries with less than 5% of its total sales 

coming from the U.S. 

                                   

                                                              

Three Operating Regions: 

  Source:  Prosegurôs Results Presentation - FY 2019 (with footnotes omitted) 
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Prosegur had 15.6% growth in local currency for 2019: 

Organic Growth                              9.1% 

Acquisitions                                    6.5% 

                                                      15.6% 

*  Exchange Rate Fluctuation   - 9.0% 

   Net Change                               6.6% 

 

*  Resulting from significant monetary devaluation in Latin America and application of IAS 21. 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 

                          Footprint and Financial Performance  

     

   GROWTH 

  
2018 2019 Local Currency Euros 

  

in million Euros     

     

Europe 1,770  1,740  1.7% 1.7% 

Ibero-America 2,087  2,042  19.7% 2.2% 

Rest of the World 341  157  116.6% 116.6% 

Total  4,198  3,939  15.6% 6.6% 
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Prosegur - Around the Globe 
 
Financial Results - 2019 Compared to 2018 
 
 

 

 

 

 

 

 

 

  Source:  Prosegurôs Results Presentation - FY 2019 (footnotes omitted) 
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όƛƴ лллΩǎ 9ǳǊƻǎύ 

Note:  Prosegurôs total sales - around the globe - for 2019 converts to $4.7bn.  See page 10 
for conversion rates.  The U.S. portion in the sales is approximately $200M. 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 
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Prosegur - Around the Globe 
 
 

. 

  Source:  Prosegurôs Results Presentation - FY 2019 (footnotes omitted) 
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Note:  Prosegurôs total sales - around the globe - for 2019 converts to $4.7bn.  The U.S. por-
tion in the sales is approximately $200M. 

Prosegurôs Sales Performance By Business Line - for 2019 Compared to 

2018   

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 
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Prosegur - Around the Globe 
 

 
 

 

 

 

 

 

 

 

  Source:  Prosegurôs 6M 2020 Results and Prosegurôs Q1 2020 Results (with footnotes omitted) 
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Prosegurôs Financial Performance 6 Months 2020 and 6 Months 2019 

{ŀƭŜǎ CƛǊǎǘ vǳŀǊǘŜǊ                                                                       ффо                     ффп 

!ǎǎǳƳŜŘ {ŀƭŜǎ {ŜŎƻƴŘ vǳŀǊǘŜǊ                                             мΣлсн                     тум 

   όс ƳƻƴǘƘǎ ǎŀƭŜǎ Ƴƛƴǳǎ ŬǊǎǘ ǉǳŀǊǘŜǊ ǎŀƭŜǎύ 

 

tǊƻǎŜƎǳǊ ƘŀŘ ŀ ŘŜŎƭƛƴŜ ƛƴ ǊŜǾŜƴǳŜǎ όс ƳƻƴǘƘǎ нлнл ǾǎΦ с ƳƻƴǘƘǎ нлмфύ ƻŦ моΦс҈ 

ŘŜǘŀƛƭŜŘ ŀǎ ŦƻƭƭƻǿǎΥ 

hǊƎŀƴƛŎ DǊƻǿǘƘ    оΦр҈ 

5ƛǾŜǎǝǘǳǊŜ wŜǾŜƴǳŜ   -оΦф҈ 

9ȄŎƘŀƴƎŜ wŀǘŜ CƭǳŎǘǳŀǝƻƴ -моΦн҈ 

b9¢ /I!bD9 -моΦс҈ 

See conversion rate to U.S. dollars on page 11 

Blue print information inserted by Robert H. Perry & Associates 
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Prosegur - Around the Globe 
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Note:  Prosegurôs total salesðaround the globeðfor 2019 converts to $4.7bn.  See page [  ] 
for conversion rates.  The U.S. portion in the sales is approximately $200M. 

Note to Prosegurôs 1H Interim Financial Statements Regarding COVID-19 
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Total Sales                            Main Business Lines        

US$2.7bn        Cash Services            29%                                 

3,525 (in CN$1000)             Protective Services       71%  

Employees                                 Operations      

   92,000                            North America, Europe,  

    (at 01/31/2020)                                                   Middle East, Africa                       

 

 

 

    

Key Performance Indicators 
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See conversion rate to U.S. dollars on page 11 

GardaWorld is a privately-held company owned in the majority by a Private Equity Group 

Source:  GardaWorld Year-end Reports -  January 31, 2020 

/ / / / / / 
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